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About me



The Farm aka The Clark Place

Quincy
Champaign





Portable Electric Fence

• 12v energizers

• 1/3 mile of wire per reel

• Step-in posts



Greg Judy

• Author of No Risk 
Ranching and Comeback 
Farms

• Grassfed beef/lamb

• Multi-species grazing

• Custom grazing on leased 
land



Soil Health Academy

• Dr Allen Williams

• Gabe Brown

• Ray Archuleta

• David Brandt

• Shane New

• And many more have joined the team

• Regeneration through “bio-mimicry”

• www.Soilhealthacademy.org





• Connects cattle producers to crop farmers and 
pasture owners/managers

• More importantly, it reconnects livestock with 
the land! 

• Be patient and diligent!



• Sell yourself, be specific and try to avoid jargon

• Only 6 Illinois accounts:

– 4 grazing available

– 2 looking for grazing/pasture



2 easy win/win scenarios

1. Crop farmer frost seeds clover into winter 
wheat and grazes the fields after wheat 
harvest in lieu of double crop (risky) 
soybeans.

2. Crop farmer drills cereal rye immediately 
following corn harvest. Cattle graze cereal rye 
prior to soybean planting.



• Wild cattle and/or not trained to hot wire

• Not getting to know each other before making 
deals or signing a contract.

• Not having a contract

• Someone who says “I’m always looking for 
pasture.”





Contracts 

• Contracts can be simple but should be detailed in 
specifying the expectations of both parties. 

• Contracts should include dates of grazing period, 
number of head, weight of cattle, and grazing fees. 

• They should also address issues such as:
– drought provisions

– payment schedule

– death loss liability

– veterinary care

– Insurance

– supplementation & mineral program

– Etc.



Contracts (continued)

• Identify the responsibilities of both named parties—who will provide what 
and when? 

• Define labor, equipment, and management of livestock, including animal 
health. 

• Specify targets appropriate for the type of animals, including weight gains, 
body condition scores, etc. 

• Define who will pay for various types of services, such as additional feed, 
vet bills, medications, trucking, breeding, etc. 

• Specify the dates that the contract will be in force and the types, sizes, and 
sexes of animals to be grazed under the contract. 

• Specify how and where the animals will be weighed; specify any 
appropriate shrink. 

• Specify under what conditions the contract can be terminated—by either 
party—and the notice required to terminate a contract. 

• Specify how the grazier will be paid after animals are removed and on 
what basis, such as rate of gain, number of days, or other options.



Contracts (example)
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Questions?


